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With 2016 being one-quarter over, we present you with our First Quarter 2016 Manhattan Market Overview. 
Included inside are Avison Young’s insights on office leasing, investment sales, debt & equity, valuation & 
advisory and retail activity. Please note that with respect to our office leasing market data, we have now 
consolidated our submarkets. As such, the number of submarkets included within each major Manhattan 
market has been refined and now comprises six areas for Midtown (down from nine), four for Midtown 
South (down from six) and Downtown remains at three. We have provided descriptions of the markets and 
submarkets in the “About the Market” section at the end of this report.

Regarding overall activity for the first quarter, despite seeing some signs of year-over-year softness due in 
part to the global volatility experienced in the beginning of the quarter, the Manhattan market has held up 
favorably. With respect to office leasing, it is the financial services and TAMI tenants that are driving much of 
the growth. However, we are mindful that tenants of all types remain focused on value, while having access 
to suitable amenities attractive to their business and workforce.

With respect to investment sales activity, coming off the heels of a record transaction year, there are some 
signs that we are starting to see a change in sentiment as investors and market participants take a cautious 
stance and are hesitant to match the pricing that was commonplace six months ago. In addition, while 
the availability of debt and equity capital remains intact, various lenders are proceeding with discipline 
and caution to underwrite loans for only the highest quality assets. While we believe the Fed’s position on 
another interest rate hike will be data-driven, its impact on real estate valuations is expected to be minimal 
in the near-term.  

We welcome you to further explore our insights on the aforementioned topics, and take note of key 
indicators and trends to watch. Please do not hesitate to contact us in regards to any of these topics.
 
Best,

A. Mitti Liebersohn    Marisha Clinton
President and Managing Director  Senior Director of Research, Tri-State
New York City Operations   
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Leasing  
Rent growth across Manhattan overall, along with vacancy levels that are down modestly year-over-year, 
point to signs of a leasing environment that has held up in spite of ongoing global volatility.  From a leasing 
volume perspective, activity during the first quarter of 2016 for Manhattan as a whole was up in comparison 
to the fourth quarter, but a little soft compared to the year-ago period.  All in all, however, activity remains 
strong on all fronts from financial services and TAMI tenants as they continue to seek out ideal space with a 
focus on proximity to both clients and talent pool.

Investment Sales
The Manhattan investment sales market reached new heights in 2015 with a record number of transactions 
and dollar volume, besting the previous market peaks set in 2007.  However, as we entered 2016, there was 
a profound change in investor sentiment.  Some are predicting the apex of the cycle has been reached and 
are preparing for a downswing, while more positive players believe the slight market correction was just a 
result of an overly frothy period, yet much of the positive trending is based upon strong fundamentals.

Debt & Equity
Life insurance companies are balance sheet lenders that remain the most selective, and sponsorship matters 
when it comes to financing the top quality deals.  Expect this lending category to weather any storm should 
volatility arise, and continue to conservatively underwrite the best assets.  

Valuation & Advisory
Despite the Fed’s short interest rate hike of 25 basis points, the first increase in nine years, the impact on real 
estate has been minimal as the asset class continues to forge ahead.  Time will tell if another hike is on the 
near-term horizon and if whether or not real estate participants of all types should proceed with caution.  So 
far, steady as she goes!  

Retail
Record retail pricing metrics has not kept away tenants, owners and even tourists from the many active 
markets in New York City and many remain drawn to the prime retail corridors such as Fifth Avenue.  Expect 
the increase also seen with international retailers entering the New York City market to continue in the  
near-term.   

OVERVIEW SNAPSHOT
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MARKET DATA POINTS

Indicator 1Q15 1Q16

Vacancy 10.80% 10.30%

Rent $73.90 $82.73

Absorption 64,199 SF (486,592) SF

Midtown Overall

Indicator 1Q15 1Q16

Vacancy 12.10% 10.60%

Rent $56.02 $60.51

Absorption (921,441) SF 684,180 SF

Downtown Overall

Indicator 1Q15 1Q16

Vacancy 6.70% 6.60%

Rent $60.03 $63.59

Absorption (34,188) SF 20,852 SF

Midtown South Overall

Indicator 1Q15 1Q16

Vacancy 10.30% 9.70%

Rent $67.73 $75.59

Absorption (348,453) SF 218,440 SF

Manhattan Overall

Rent growth across Manhattan overall, along with vacancy levels that are down modestly 
year-over-year, point to signs of a leasing environment that has held up in spite of ongoing 
global volatility. From a leasing volume perspective, activity during the first quarter 2016 for 
Manhattan as a whole was up in comparison to the fourth quarter, but a little soft compared 
year-over-year. This is attributed to the greater number of large block deals, defined as 
transactions greater than 100,000 square feet, being executed in the first quarter of last year 
(18 in total) versus this year (11 in total). As office-using employment remains strong, it is 
the financial services and TAMI sectors that continue to drive the lion’s share of the leasing 
activity, each comprising around one-third of the volume. In addition, new leases (eight in 
total) outweighed renewals (three in total) among the largest deals, pointing to further signs 
of resiliency across the Manhattan market.

MIDTOWN
The Midtown overall vacancy rate of 10.3 percent for the first quarter rose modestly above 
the 10.1 percent rate in the fourth quarter, as the greatest increase seen in the Grand Central 
submarket, offset the largest decline in Times Square/West Side. Over 540,000 square feet of 
Class A space were added back to the market on Third, Park and Fifth avenues surrounding 
Grand Central, while nearly 200,000 square feet of space was snatched up on Broadway 
in the Times Square/West Side area. Overall average asking rents of $85.62 and $49.96 for 
respective Class A and Class B space, were up from $83.93 and $49.47 in the prior quarter 
and are at record levels. Three of the top five leases signed in Midtown during the quarter 
were new, and we expect overall tight vacancies to potentially drive further rent gains. This 
has been seen at the top of the market, particularly in the Plaza District, primarily where 
smaller high-end financial service and select TAMI tenants continue to compete for the best 
space. Sixth Avenue/Rockefeller Center was also quite active during the first quarter, with the 
largest lease being signed by Salesforce.com. The company signed a sublease for more than 
210,000 square feet to occupy space at 1095 Avenue of the Americas, which will ultimately 
result in its signage replacing that of MetLife. Two additional top leases were executed in 
the Sixth Avenue/Rockefeller Center submarket by the law firm DLA Piper and the financial 
services company ING. Despite the highest rents at the market level (with rent growth up 12 
percent annually), we expect several large tenants of varying professional types to remain 
attracted to Midtown overall given its proximity to the best transit hubs, park views, terraces 
and other upgraded amenities catered toward clients. 

MIDTOWN SOUTH
Moderately priced, yet unique loft-style space remains part of the attraction of Midtown 
South primarily to TAMI tenants. The tightest vacancy remains within this market, which 
came in at 6.6 percent for the first quarter versus 6.8 percent in the fourth quarter 2015. 
Limited space availabilities continue to drive rent gains across the various submarkets, 
with Class A and Class B respective pricing averaging $79.31 and $57.04 per square foot. 
This represents an increase from the fourth quarter of $73.41 for Class A, but a decrease 
from $59.58 for Class B. The decline in Class B rent this quarter can be attributed to a higher 
number of lower rent buildings, only being partially offset by the higher-priced Facebook 
deal at 225 Park Avenue South in the Gramercy Park submarket. This latest new lease signing 
for Facebook is for an additional 198,666 square feet, which also recently expanded into 
80,000 square feet at 770 Broadway in SoHo/NoHo. In total, Facebook now occupies more 
than 350,000 square feet in Midtown South; this location at 770 Broadway was also eyed by 

Leasing
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AOL, which recently signed a 25,000 square foot expansion deal at 
the same property. Overall, new leases versus renewals dominated 
the Midtown South market by five-to-one. Despite tight vacancy 
levels, we expect TAMI tenants to continue to dominate this market, 
which serves as a technology hub for many and is close to a growing 
Millennial workforce.

DOWNTOWN
Still deemed a value-play, the vacancy rate for the Downtown market 
came in at 10.6 percent, while average Class A and Class B rents 
closed the quarter at $63.48 and $42.39, respectively. The vacancy 
rate is down from 11.4 percent from the prior quarter, and rents are 

up from $62.59 for Class A and down from $43.30 per square foot 
for Class B. Leasing activity has picked up overall in the market with 
volume of over 2 million square feet in the first quarter compared to 
just under 500,000 square feet in the prior. Three of the top largest 
leases signed during the first quarter were Downtown, with McGraw 
Hill Financial holding the top spot with its 900,000 square foot renewal 
at 55 Water Street in the Financial District. TAMI tenants Group M and 
Droga5 signed the other two top leases, which were expansions in 
the respective World Trade Center and Financial District submarkets. 
We expect TAMI and financial services companies to continue to 
dominate this market, as they look for lower-cost alternatives outside 
of Midtown.

On both a quarter-over-quarter and annual basis, there have been increases in leasing activity during the first quarter from 
financial services and TAMI tenants. Expect these tenants to continue to seek out ideal space with a focus on proximity to both 
clients and talent pool.

Volume typically slows during a Presidential election year. Watch for a potential slowdown in leasing activity overall in the next 
two quarters ahead, with a possible pick-up post-election.

Address Size (SF)  Market 

4 Times Square 817,252  Times Square/West Side 

1 World Trade Center 661,951  World Trade Center 

180 Maiden Lane 621,771  Financial District 

28 Liberty Street 477,922  Financial District 

222 East 41st Street 376,765  Grand Central 

Tenant Type  Address Size (SF)

McGraw Hill Financial Renewal  55 Water Street  900,027 
Salesforce.com, Inc. Sublease  1095 Avenue of the Americas  210,496 
Citadel New Lease  425 Park Avenue  200,000 
DLA Piper Renewal  1251 Avenue of the Americas  199,140 
Facebook New Lease  225 Park Avenue South  198,666 

Largest Blocks of Space Currently Available

Top 1Q 2016 Leases

Trends to Watch
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Investment Sales Overview
Overview
The Manhattan investment sales market reached new heights in 2015 with a record 
number of transactions and dollar volume, besting the previous market peaks set in 2007. 
But as we entered 2016 there was a profound change in investor sentiment. Many of last 
year’s deal hungry investors began peeling off to the sidelines employing a wait-and-see 
strategy as the investment climate ran into headwinds with uncertainty looming in 2016. 
Some are predicting the cycle apex has passed and are preparing for a downswing, while 
more positive players think the slight market correction was just a result of an overly frothy 
period with fundamentals still remaining strong for many segments of the market. While it is 
impossible to be certain of the direction of the market in 2016, the first quarter has exposed 
a sea change that may be an indication of things to come. 

Lackluster 1Q Reflects Growing Negativity
After a record breaking 2015, that included one of the strongest first quarters ever recorded, 
it is no surprise that the first quarter of 2016 is down year-over-year in both dollar volume 
and number of transactions. The first quarter’s $9.4 billion in sales dollar volume is down 
31.9 percent from the $13.8 billion of the prior year. Bolstered by the $1.9 billion acquisition 
of 787 Seventh Avenue by CalPERS, which was announced in 2015 but closed in 2016, and 
the sale of a 50 percent interest in 5 Times square valued for $800 million, the first quarter’s 
dollar volume total was pushed to artificial heights. Stripping out the two top deals, which 
represent nearly 30 percent of the dollar volume, the remaining investment volume is 
approximately $6.5 billion, a low water mark for any quarter since the first quarter of 2014.

Development finds a peak
Through the first half of 2015, a shortage of development sites and a seemingly insatiable 
appetite for luxury, high-end residential condominiums supported residential developers’ 
willingness to outbid one another for well-located land for development. However, as the 
luxury condominium market softened in the second half of 2015 and further so in the first 
quarter of 2016, developers have found it difficult to underwrite exuberant asking prices 
from land owners. Lenders too, are becoming cautious when assuming that the sell-out 
prices across the board will be similar to those achieved earlier in the year. There will still 
be continued development for well-located sites, but the presumption that the ascending 
condominium prices will bail out developers for overpriced land acquisitions will not be 
as readily available. The development landscape in Manhattan will continue to be an early 
indicator of changing investor sentiment, as its speculative nature requires a bet on the 
future. 

Unprecedented Growth Comes to a Halt
From the market trough in 2001 to the peak in 2007, the market rose at a compound 
average growth rate (CAGR) of 32.3 percent, exhibiting fairly even year-over-year growth. 
While the 2007 cycle is remembered for the rapid growth, the current cycle has outpaced 
the last. In 2009, the market bottomed out at $4 billion and topped out at $55 billion in 
2015 resulting in a CAGR over that seven-year period of 45.1 percent. After quadrupling 
2009’s sales in 2010, the market remained nearly flat from 2011 to 2013, before aggressively 
growing in 2014 and 2015. The impact of foreign investment over those same two years can 

Foreign Capital as a Percentage of the 
Manhattan Real Estate Market  
(millions)

Year over Year Manhattan Sales
(Quarterly) $10M – $150M

MARKET DATA POINTS

FIRST QUARTER 2016
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Investors are cautious in 2016. Not wanting to make the mistakes that so many groups made at the top of the last cycle, 
there is a clear hesitation and reluctance to match the pricing that was commonplace six months prior. 

The Fed has indicated it will monitor the economy for opportunity to raise the funds rate, but it is clear the increases will be 
moderate, if any, as to not hinder growth. 

Another factor that may impact the investment sales market is regulations on Chinese investors capital amounts allowed to 
leave the country. 

Trends to Watch

clearly be seen by the spirited growth and should not be overlooked. 
This growing foreign presence has lifted the market in ways that 
were nearly absent in the previous cycle. As we have witnessed a 

pull back from all investors in the first quarter, including the foreign 
players, the seemingly endless appreciation trend is proving mortal.

Address Price Size (SF) Price/SF Buyer Seller Type

787  Seventh Avenue $1,941.5 billion  1,706,007 $1,138 CalPERS JV CommonWealth Partners AXA Office

850 Third Avenue $463.0 million  300,168 $754 MHP Services JV HNA Group Shorenstein Properties Office

2 Rector Street $221.0 million  440,000 $502 Bentall Kennedy JV Cove  
Property Group

CIM Group JV Kushner  
Companies Office

430 W 15th Street $117.0 million  106,213 $1,193 TIAA-CREF Atlas Capital Group JV 
 Rockpoint Group Office

490 Broadway $140.0 million  42,000 $3,333 Ponte Gadea Train City Ltd Office

Top 1Q 2016 Sales
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Debt & Equity Overview
You can check out anytime you like, but you can never leave.” – The Eagles

Equating lenders to various tranches of a commercial mortgage-backed securities pool, the 
hard-money lenders are the C, or unrated, slice – and the life insurance companies are the 
AAA tranche. It is likely hyperbole to discuss the impact of another potential meltdown of 
the capital markets on life insurance lenders. As one originator recently told me, “Insurance 
companies are unwilling to sacrifice credit quality, and they will not increase their lending 
volume simply because there is more demand for their product.” Therefore, any comments 
about eroding credit quality or lending bubbles do not directly apply to the life companies. 
But any credit risk officer would quickly agree that we cannot just put our heads in the sand 
since – as we saw in the last crisis – when the subprime loans default, it affects the entire 
capital stack.

Currently, insurance lenders have a huge competitive advantage on CMBS. During the peak 
of the securitized commercial real estate debt market in 2006, the interest rate coupon of 
the two groups was essentially the same. In fact, since the CMBS lenders had essentially the 
same spreads as the life companies, CMBS briefly became preferable because they would 
generate higher loan proceeds.

Today, a typical life company quote is 160 to 170 basis points over swaps, approximately 
100 to 130 basis points below CMBS pricing. The latter have no choice as the AAA tranche 
has widened out to 150 basis points over swaps and the junior tranches have widened 
substantially too. The real estate lending world has become bifurcated with the top quality 
deals going to the insurance companies and the CMBS and other lenders getting the 
remainder.

For non-multi-family deals, insurance lenders should always be the first call. What are their 
preferences? Class A office buildings in gateway markets and grocery-anchored shopping 
centers with strong sales. The life companies are far less active when it comes to Class 
B properties and markets that are susceptible to economic slumps, such as Houston. 
Many of them also cautiously underwrite deals in markets that are experiencing massive 
development, such as Los Angeles and Miami. Hospitality loans from the life companies are 
reserved only for top-tier hotels.

Insurance lenders now hold $362.7 billion of commercial real estate loans, according to 
Federal Reserve data. This is a 12.7 percent market share for non-multi-family and a 5.3 
percent market share for multi-family (the disparity due to Freddie Mac and Fannie Mae). 
The top 30 insurers wrote $59.1 billion of real estate loans in 2015, according to Trepp. The 
biggest players currently in 2016 are MetLife, Prudential, Northwestern Mutual, Pacific Life, 
Mass Mutual, New York Life Insurance Company, Principal Financial Group and TIAA-CREF.
MetLife remains the largest of them all, having originated more than $12 billion in each of 
the last two years. And with $230 billion of maturing CMBS in 2016 and 2017 – which is more 
than the combined amount from 2010 to 2014 – the life companies could increase their 
market share substantially if they wanted.

However, insurance lenders have historically shown that they won’t stretch to win deals 
and they won’t lend on tertiary or transitory assets. With Reg AB II now being imposed on 
issuers of CMBS, those lenders have little room to maneuver. Meanwhile, banks are feeling 
the pressure to hold more reserves against their $1.77 trillion of commercial real estate loans 

MARKET HIGHLIGHTS

FIRST QUARTER 2016

The real estate lending world has 
become bifurcated with the top quality 
deals going to the insurance companies, 
and the CMBS and other lenders getting 
the remainder.

For the insurance companies, their 
lending preference has typically been 
“Class A office buildings in gateway 
markets,” such as New York City.

In times of stock market volatility, 
“investors will eschew stocks for 
property,” which is the positive effect  
on real estate.
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Trend to Watch

The average life insurance company lending spread will be a trend to watch 
over the second quarter.

and are also burdened by their poor performing commercial 
and industrial loan portfolios. So if the CMBS lenders can’t digest 
all of the maturities and the life companies won’t budge on 
their standards at the same time that banks are already showing 
limitations due to increased regulation, how can all of the 
borrowers refinance these loans?

Opportunity funds and other alternative lenders (e.g. mortgage 
REITs, debt funds, finance companies) will have to fill the void and 
the resulting effect will be increasing cap rates.

The recent stock market sell-off was a long time coming. A few 
bold souls have stated that it could actually have a positive effect 
on real estate, as investors will eschew stocks for property. But if 
the contagion effect overflows into real estate, few will be spared. 
The ones who will be the beneficiaries will be those with the dry 
powder to pick up bargains, owners with little or no leverage, and 
insurance companies who will simply keep doing their thing – 
writing conservative loans on high quality assets.
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Valuation & Advisory Overview
As the first-quarter of the New Year has flown by, the following highlights recap some of the 
recent developments in the New York City marketplace that have occurred in the past six 
months impacting real estate.

• The Fed raised short-term interest rates 25 basis points for the first time in nine years.

• The New York City Rent Guidelines Board agreed to no increase for one-year leases and 2 percent 
increases for two-year leases for all rent stabilized apartments as of October 1st for full-year 
2015/2016. Rent freezes for one-year leases occurred for the first time in the Board’s 47-year 
history and the 2 percent increase for two-year leases was lowest of any year since the beginning 
of the decade. 

• 111 West 57th Street, one of the tallest and priciest condominium buildings, is being built with 
non-union labor, which is unprecedented in “unionized” Manhattan. Could this be something of 
the future if construction costs could be shaved by as much as 20 percent? 

• The total number of residential permits issued in New York City was 56,000+ in 2015 – the highest 
in more than 50 years dating back to the early 1960s and far outnumbering 33,000 pre-recession.

• We mentioned that Brooklyn and Queens were on fire in our third quarter 2014 report –  
well these two boroughs are still sizzling with 25,500+ permits filed in Brooklyn and 12,500+ 
permits in Queens in 2015 (compared to 12,500+ in Manhattan).

• Condominium apartment sales in New York City were down 8.3 percent in 2015 from one year ago,  
as the ultra-luxury market segment slowed, resulting in an increase in inventory and downward 
pressure on price levels for this segment. The highest annual price increases were found in Brooklyn 
Heights (19 percent), Long Island City (8.5 percent) and the West Village (6 percent).

• Remember how we all cried “foul” at the sale of Stuyvesant Town/Peter Cooper Village by MetLife 
in 2006 for $5.4 billion...well its back. The behemoth complex comprising 11,200 units across 
80 acres recently sold for $5.5 billion, which now seems like a bargain at $491,000/unit given 
Manhattan apartment pricing metrics.

• Tourism continues to perform well, as the number of visitors has been surpassing record  
levels in past consecutive years with more than 56 million visitors in 2015. In connection with 
this stat, hotel metrics (ADR [annual daily rate] and occupancy) are up from two years ago, while 
new construction and pipeline are at record levels, which is a concern to some investors and 
operators. 

• Lower-price-point hotels continue to sell in the $400,000 to $500,000 per key, while the upscale 
pricier and luxury brands sell well in excess of $1 million per key. The Park Hyatt sold for more 
than $1.8 million per key, the Waldorf Astoria traded at almost $1.4 million per key, and the 
leasehold position for the Double Tree Suites Times Square sold for $1.15 million per key and a 3.4 
percent yield.

More than 40,000 hotel rooms have been 
added to the New York City market since 
2006 and another 22,000 are projected 
by 2018.

Is the recent increase in short term interest rates a signal, and how will it affect the  
market if the Fed decides on further increases in 2016...where is the “tipping point?” 

With surging rent and price levels in Brooklyn and Queens, will the Bronx finally join the 
party; fashionably late is better than never!

With the minimal rent increases allowed by Landlords for rent-stabilized apartments, what 
impact will this have, if any, on the pricing metrics for New York City apartment buildings? 

Some doom-sayers feel we are approaching a bubble...Stay Tuned!!

Trends to Watch

MARKET HIGHLIGHT

FIRST QUARTER 2016

MARKET DATA POINTS

NYC BUILDING PERMIT ISSUANCES
Yr. Jan-16 2015 2014
Bx. 247 4,732 1,885
Bklyn 80 25,695 7,551
Manh 25 12,613 5,281
Qns 58 12,667 4,900
SI 66 541 712
Total 476 56,248 20,329

Source:  REBNY
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Retail Leasing Overview
Hosting over 330,000 daily visitors (460,000 during the holidays), Times Square is one of the 
most visited and trafficked destinations in the world. From a retail perspective, tenants in the 
market boast a sales volume of over $4,500 per square foot. This is not a surprise given the 
combination of foot traffic with 350,000 employees and almost 40 hotels in the surrounding 
area. 

To start 2016, there was approximately 500,000 square feet of available multi-level retail space 
in Times Square, but recent signings have taken a significant portion of that space off the 
market. Most notably, Gap signed a lease at 1530 Broadway last year for almost 80,000 square 
feet – the space formerly occupied by Toys R Us. Gap will occupy the corner space, while Old 
Navy (another brand under the Gap umbrella) will occupy a portion of the ground, lower 
level, second and third floors. 

Thus far in the first quarter, the largest lease was completed by fitness center Equinox, which 
signed a 20-year, 44,000-square-foot lease at 315 Park Avenue South. This comes on the heels 
of Adidas’ 15-year lease at 565 Fifth Avenue, which was signed at the end of 2015. Adidas’ 
new space spans three floors and 34,000 square feet, almost doubling the size of the store on 
the corner of Broadway and Houston Street.

Vornado, in the process of completing a $140 million redevelopment at 1535 Broadway (the 
Marriott Marquis hotel), completed three retail transactions for the ground floor. T-Mobile 
will occupy the 46th Street corner, while Kiko, a cosmetics brand, will occupy the 45th Street 
portion. Laline, an Israeli bath and body shop, signed for space inline on the ground floor. 
There is still a significant amount of space left with many rumors circulating about tenants 
under negotiation. 

A Chanel-filled storefront in SoHo with just 4,500 square feet on the ground floor of 139 
Spring Street sold for a record $24,888 per square foot. The buyer, Invesco, also purchased an 
80 percent stake in 131 Spring Street in July 2015 for $222.2 million. 

Despite the recent signings, there is still prime space to be leased. Witkoff Group’s 20 Times 
Square, or 701 Seventh Avenue, has well over 35,000 square feet of space with incredible 
signage opportunities. 719 Seventh Avenue, on the southeast corner of 48th Street, offers 
over 2,000 square feet per floor with a unique full building identity. Finally, the southern 
portion of Times Square has great opportunities at 1441 Broadway as well as 570 Seventh 
Avenue.

Due to the already high rents and the limited number of stateside retailers 
who can afford New York City, expect an uptick of international retailers 
entering the New York City market in the near future. 

While larger retailers are still drawn to space in the prime retail corridors such 
as Fifth Avenue, many are also looking for value in developing and changing 
neighborhoods, including Downtown or Manhattan’s Far West Side.

Trends to Watch

From a retail perspective, tenants in the 
Times Square market boast sales volume 
of under $4,500 per square foot.

Despite the recent signings, there is still 
prime space to be leased.

For the first quarter of 2016, “the largest 
lease of the quarter was completed by 
fitness center Equinox, which signed a 
20-year lease at 315 Park Avenue South, 
taking 44,000 square feet.

MARKET HIGHLIGHTS

FIRST QUARTER 2016
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SUBMARKET
Inventory 

 (SF)

Direct  
Vacant 

 (SF)

Sublet  
Vacant  

(SF)

1st Quarter 
2016 Overall 

Vacancy 
Rate

1st Quarter 
2016 Net 

Absorption 
(SF)

Current Under  
Construction 

(SF)

Overall
Average Asking 

Rent

Overall
Average Asking 

Rent

Class A Class B

Grand Central 55,110,872 6,288,870 743,953 12.8% (602,273) 1,763,000 $67.28 $51.97

Penn Plaza/ 
Garment 22,133,398 1,420,239 465,963 8.5% (167,214) 8,181,000 $68.95 $52.09

Plaza District 76,059,579 5,988,142 1,079,345 9.3% 903 670,000 $105.02 $60.10

Sixth Avenue/ 
Rockefeller Center 56,231,791 4,265,640 1,065,787 9.5% 97,527 0 $88.59 $50.34

Times Square South 24,493,961 2,437,883 730,756 12.9% (27,080) 0 $64.07 $47.83

Times Square/ 
West Side 36,747,734 2,757,017 537,954 9.0% 211,545 0 $86.12 $49.62

Midtown Total 270,777,335 23,157,791 4,623,758 10.3% (486,592) 10,614,000 $85.62 $49.96

Chelsea 22,328,302 857,560 288,669 5.1% 7,394 272,000 $115.53* $49.04

Hudson Square 13,408,474 821,048 95,777 6.8% (68,330) 0 $75.00 $66.86

Gramercy Park 30,651,251 1,753,602 708,258 8.0% 44,591 0 $72.13 $48.41

SoHo/NoHo 8,603,359 285,144 160,198 5.2% 37,197 0 N/A $62.15

Midtown South Total 74,991,386 3,717,354 1,252,902 6.6% 20,852 272,000 $79.31 $57.04

Tribeca/City Hall 18,688,655 571,993 144,049 3.8% 236,835 0 $54.64 $51.72

Financial District 51,658,758 4,647,973 1,160,039 11.2% 155,773 0 $55.94 $39.48

World Trade Center 25,890,763 3,433,158 276,803 14.3% 291,572 2,861,000 $77.66 $42.37

Downtown Total 96,238,176 8,653,124 1,580,891 10.6% 684,180 2,861,000 $63.48 $42.39

Overall 442,006,897 35,528,269 7,457,551 9.7% 218,440 13,747,000 $79.49 $50.39

 *   Includes rent of $140 PSF for 860 Washington Street, excluding this amount, Class A overall asking rent is $73.83     

** Submarket inventory and statistics re-benched as of 1Q 2016.  Direct comparisons to previous reporting periods may display some inconsistencies.  
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ABOUT THE MARKET

MIDTOWN
Plaza District: Borders East 62nd and West 59th Streets 
on the North, Seventh Avenue on the West, East 48th and 
West 57th Streets on the South and the East River on the 
East (includes prior Park Avenue submarket)

Grand Central: Borders East 47th Street on the North, 
Fifth Avenue on the West, East 36th Street on the South 
and the East River on the East

Sixth Avenue/Rockefeller Center: Carved out 
section that borders West 56th Street on the North, 
Seventh Avenue on the West, West 43rd Street on the 
South and Fifth Avenue on the East

Times Square/West Side: Borders West 64th Street 
on the North, the Hudson River on the West, West 42nd 
Street on the South and Fifth Avenue on the East (includes 
Columbus Circle)

Times Square South: Borders West 41st Street on the 
North, the Hudson River on the West, West 36th Street on 
the South and Fifth Avenue on the East

Penn Plaza/Garment District: Borders West 35th 
Street on the North, the Hudson River on the West, West 
30th Street on the South and Fifth Avenue on the East

MIDTOWN SOUTH
Chelsea: Borders West 29th Street on the North, the 
Hudson River on the West, West 13th Street on the South 
and Fifth Avenue on the East (includes prior Flatiron 
submarket)

Gramercy Park: Borders East 34th Street on the North, 

Fifth Avenue on the West, East 13th Street on the South 
and the East River on the East (includes prior Union Square/
Madison Square/Park Ave South submarkets)

Hudson Square: Borders Morton Street on the North, 

the Hudson River on the West, Chambers Street on the 
South and 6th Avenue/Avenue of the Americas on the East

SoHo/NoHo: Borders East 12th Street on the North, 

Sixth Avenue/Avenue of the Americas on the West, Canal 
Street/East Broadway on the South and the East River on 
the East (includes Greenwich Village)

DOWNTOWN
Tribeca/City Hall: Borders Canal Street/East Broadway 
on the North, West Street on the West at Warren Street, 
Ann Street on the South and the East River on the East 
(all of upper-lower Manhattan); (includes prior Insurance 
submarket)

World Trade Center: Borders Vesey Street on the 
North, the Hudson River on the West, Albany Street on the 
South and Church Street/Trinity Place on the East

Financial District: Borders Albany and Ann Streets 
on the North, the Hudson River on the West, South Street 
on the South and the East River on the East (rest of lower 
Manhattan)
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Honesty and integrity  
are givens in all we do. Openness, fairness 
and ethical behavior form the rock-solid 
foundation of our business and reputation.

Investing in our people  
is a priority that supports achievement of 
superior results for our clients and strong 
returns for our principals.

A principal-led business model  
in which primary equity holders are 
directly involved with and accountable to 
clients creates close alignment, both within 
the firm and with client interests.

Elimination of service line silos  
is an Avison Young best practice that 
enables the delivery of truly integrated 
solutions and maximizes the quality of 
those solutions.

Open-source solution  
approach makes sure our clients’ best 
interests are always our focus, and enables 
the right resources to be assigned to  
every opportunity.

The Five Pillars of the 
Avison Young Culture
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